
% OF APPOINTMENTS

The bookings assigned to each 
employee as a percentage of 
the total appointments currently 
booked.

TOTAL VALUE OF BOOKED 

APPOINTMENTS

The total sell price for all the 
appointments booked with a 
particular employee. This takes into 
account employee level pricing, 
but does not account for series 
redemptions or other discounts.

The Value of Future Appointments 

report displays the value of booked 

appointments for each employee in an 

easy-to-read bar graph format, allowing 

you to easily compare figures between 

your employees.

The report also includes the percentage 

of appointments booked with each 

employee. This enables you to see which 

employees have highest volume of 

scheduled appointments, which may assist 

you in allocating future bookings.

This report can be used to gain insight 

into your expected service revenue. 

However, please note that the report may 

not reflect actual sales revenue as the 

figures are based on current service prices 

and booked appointments which may be 

subject to change.

VALUE OF FUTURE 
APPOINTMENTS

TOTAL

The total value of future 
appointments within the given date 
range for all employees.

VALUE OF BOOKED 

APPOINTMENTS PER 

EMPLOYEE

This bar graph provides a visual 
representation of the ‘total value 
of booked appointments’ for each 
employee.

VALUE OF BOOKED 

APPOINTMENTS PER 

MONTH

This bar graph displays the total 
value of booked appointments for 
each month included in the given 
date range.

Tools > Reports > Appointments > 
Value of Future Appointments


